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Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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250.212.2537
lyndsalmond@gmail.com

LyndsAlmond.com

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Cell: (250) 470-8811
davealton@royallepage.ca

www.davealton.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Compliments of:
LORNE AYERS

Ph: 250.860.1100

ayerspl@shaw.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Compliments of:
MARVYN BAKER

Ph: 250.317.5007

mbaker@royallepagekelowna.com

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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250.999.9844  team@kelownahomes.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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250.469.1505 Mobile
BarbaraBoydHomes.com

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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STACCIE 
BRACKEN-HORROCKS

250.718.1432
staccie@okanaganlandandhomes.com

www.okanaganlandandhomes.com

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Mary Broadland

250.864.5672
marybroadland@royallepage.ca

www.marybroadland.com

R E A L T O R ®

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 

ReportReportthe real estate

Okanagan Mainline Real Estate Board Stats

NOVEMBER 2018

WHY WAIT FOR SPRING – SELL NOW!



250.864.5080
desiree@kelownaartandhome.com

www.kelownaartandhome.com

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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250.863.5139
bradynbyron@royallepage.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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KENDRA CAMERON

Want to cash in  on 
this hot market? 

Ask me about 
my home  Seller 
Protection Plan

REALTOR®

250.859.4168
kendracameron@royallepage.ca
www.kendracameron.com

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Okanagan Mainline Real Estate Board Stats

NOVEMBER 2018

Prepare for Cooler Weather with these Home Hacks
These creative ideas will save you time and money

Report
Kendra’s
Real EstateResidential Sales by Price (Year To Date)

OCTOBER 2018

Active Listings

Residential Sales (Year To Date)

Real Estate Stats Last Month



James Carmichael  778-363-7668
james@kelownalakeside.com
“Your Real Estate Professional”

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Compliments of:
KYLE CAVE

Ph: 250.215.6464

kylecave@royallepage.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Kay Chahal
REALTOR®

(250) 801-0974
kay@royallepage.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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250-718-7851
stacichampagne@royallepage.ca

stacichampagne.com

R E A L T O R ®

STACI
CHAMPAGNE

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Compliments of:
GREG CLARKE

Ph: 250.869.9119

gregclarke@royallepage.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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250-864-4800
joannecote@royallepage.ca

www.JoanneCote.com

Joanne Côté
Real Estate Professional

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 

ReportReportthe real estate

Okanagan Mainline Real Estate Board Stats

NOVEMBER 2018

WHY WAIT FOR SPRING – SELL NOW!



250-809-5975
premdhaliwal@royallepage.ca

www.premdhaliwal.com
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DHALIWAL
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Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Compliments of:

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Eric Drouin
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Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Jenn Durnford
REALTOR®

250.317.6282
jenndurnford@royallepage.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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250.300.0626
Chris.Ediri.Kelowna@gmail.com

www.ChrisEdiri.com

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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KAYLIN ENGLAND
REALTOR®

250.308.9213
kaylin@royallepage.ca

www.kaylinengland.com

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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250.808.2147
melvinflinkman@royallepage.ca

www.melvinflinkman.ca

MELVIN J. FLINKMAN
R E A L  E S T A T E  P R O F E S S I O N A L 

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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250.864.0268
sadgeflor@royallepage.ca

www.sadgeflor.com

sadge flor
REALTOR®

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Compliments of:

Ph: 250.212.2428
shirleyfroese@shaw.ca
www.TheRoseRealEstate.com

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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ReportReportthe real estate

Okanagan Mainline Real Estate Board Stats

NOVEMBER 2018

WHY WAIT FOR SPRING – SELL NOW!



G A G N O N
D o n

R E A LT O R ®

250-870-0567    DonGagnon@royallepage.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Compliments of:
SHAWN GIESBRECHT

Ph: 250.766.3300
rlpshawng@gmail.com

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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250.864.6220
natoyahall@royallepage.ca

www.NatoyaHallRealEstate.ca

R E A LT O R ®

Natoya Hall

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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StevenHampton@me.com

StevenHampton.ca

250.212.9991

S T E V E N  H A M P T O N
R E A L  E S TAT E  S E R V I C E S

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Compliments of:
JANN HARRISON

Ph: 250.878.8554

jannharrison@royallepage.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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real estate professional

250.469.1155
GeoffHays.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Compliments of:
JAMIE HOLITZKI

Ph: 250.864.8525
jamieh@royallepage.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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KIM HOLMES

778.215.9425
kimholmesrlp@gmail.com

www.kimholmes.ca

R E A L T O R ®

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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250.575.9184
gaylehunter@royallepage.ca

www.gaylehunter.com

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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TRAVIS JANES

REAL ESTATE

250.864.2272
travis@royallepage.ca
www.TravisJanes.com

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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250.859.6555
betty@bettyjeninga.com

www.bettyjeninga.com

Betty Jeninga
REALTOR®

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Christina Jiang
Personal Real Estate Corporation

778.878.0578
christinajiang@royallepage.ca

www.cjrealestate.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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250-899-4489
krista@kristajohnston.ca
www.kristajohnston.ca



Compliments of:
MARK JONTZ

Ph: 250.860.1100
       250.762.9446
mjservice@shaw.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots
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John Kilpatrick
REALTOR®

250-862-1350
johnkilpatrick@royallepage.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Compliments of:
DON KING

Ph: 250.860.1100
kingcraig@shaw.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots
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Andrew Knaack
778-214-1810

Compliments of:

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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cell 250.826.5660
petrina@royallepage.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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SALES  REPRESENTATIVE
Jamie Koren

250.808.9720
jamie@jamiekoren.com
www.jamiekoren.com

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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(250) 979-8823
davekotlerkelowna@gmail.com

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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PATTI LARSEN
250-899-0731

pattilarsen@royallepage.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots
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stefanilea@royallepage.ca
250. 870. 0730
stefanilea.ca

Stefani Lea
Real Estate Agent

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots
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(250) 864-5218
Louise@ LouiseLevesqueRealEstate.ca  

www.LouiseLevesqueRealEstate.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots
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250.718.3454

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots
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Compliments of:

Please, call me Michael.
250-300-6541

SRES

LOEWEN

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Ph: 250.863.5190
adelouie@shaw.ca

Compliments of:

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Crista MacDermott
Personal Real Estate Corporation

250.575.7999
www.CristaMacD.com

cristamacd.rlp@gmail.com

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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ReportReportthe real estate

Okanagan Mainline Real Estate Board Stats

NOVEMBER 2018

WHY WAIT FOR SPRING – SELL NOW!



BRIAN MAIN
778-215-7258

brianmain@royallepage.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Compliments of:
Kandis Mason

Ph: 250.859.1757

kandismason@royallepage.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Compliments of:
BARB MAYO

Ph: 250.862.1132
barb@movewithmayo.com

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Compliments of:
JEANE McBRIDE

Ph: 250.212.9354
jmcbride@royallepage.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Success Through Service

250.862.1369
info@lindsaymcdonald.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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250.469.2879

lukemcdonald@royallepage.ca

www.kelownarealestateking.com

LUKE McDONALD
REALTOR®

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Scott
McFadyen

REALTOR®

250.878.2821
scottmcfadyen@royallepage.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Compliments of:
CAM McINTOSH

Ph: 250.860.1100
cammcintosh@royallepage.ca

GET THE POWER OF MAC

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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250.870.3572
nicolle.mesenbrink@gmail.com
www.BestNestKelowna.com

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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ReportReportthe real estate

Okanagan Mainline Real Estate Board Stats

NOVEMBER 2018

WHY WAIT FOR SPRING – SELL NOW!



Marta
Michta

(250) 859-4860
martamichta@royallepage.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Compliments of:
CHRISTOPHER MILLER

Ph: 250.860.1100
christophermiller@shaw.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Leanne
Misfeldt
250-718-8148  

Compliments of:

LeanneMisfeldt.com

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Compliments of:
ROBERT MISTAL

Ph: 250.860.1100
robertmistal@royallepage.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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paulmondoux@royallepage.ca
250.859.2449

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Compliments of:
FRAN MORASH

Ph: 250.864.4537
franmorash@royallepage.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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250-999-9373
nicolemoreau@royallepage.ca

www.bluehouserealty.ca

N I C O L E
M O R E A U

R E A L T O R ®

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Daryl Nelson
LICENCED REALTOR®

Cell: 250-681-7787
darylnelson@royallepage.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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250.469.2055
andrew@andrewnewton.ca

AndrewNewton.ca

NEWTON
ANDREW

Real Estate Professional

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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(250) 870-1509
welcomehomekelowna@gmail.com

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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250.869.5855
holgerrealty@gmail.com

www.KelownaRealEstateHub.ca

HOLGER NIERFELD
REALTOR®

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Sam Paquette
Personal Real Estate Corporation

(250) 899-5593
sampaquette@royallepage.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 

ReportReportthe real estate

Okanagan Mainline Real Estate Board Stats

NOVEMBER 2018

WHY WAIT FOR SPRING – SELL NOW!



250-717-7722

www.WeSellKelowna.com

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Lorraine 
Penfound

250-859-9540
Lorraine@SellingLifestyle.ca 

www.SellingLifestyle.ca 

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Compliments of:
BRIAN PERRY

Ph: 250.860.1100
brianaperry@shaw.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Compliments of:
JACK PETERS

Ph: 250.215.3925
jackpeters@royallepage.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Compliments of:
RYAN PETERSON

Ph: 250.870.8880
ryanpeterson@royallepage.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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(250) 212-4506
chad@chadpoint.com

Personal Real Estate Corporation

Compliments of:

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Julia Priest
realtor®

Okanagan Real Estate Group

Cell: 250.801.4464
julia.priest@gmail.com

kelownahomesearch.ca    

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots
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REALTOR®

Let’s keep it simple
DonRae.com

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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250.808.7537
annickrocca@royallepage.ca

AnnickRocca.com



Compliments of:
ANDY SANDHU

Ph: 250.862.1557
andysandhu@royallepage.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Compliments of:
NORMA SAYERS

Ph: 250.862.7619
nsayers@royallepage.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Sandra Scott
REALTOR®

250.862.0578
sandrascott@royallepage.ca

www.sandrascott.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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TREVOR SEABY
250.718.9393 250.681.0649

SeabyRossHomes.com

MATT ROSS

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Compliments of:
TROY SEWELL

Ph: 250.768.2161
troysewell@royallepage.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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TODD SIMPSON
Personal Real Estate Corporation

250.826.SALE
tsimpson@nhlpa.com

KAYLIN ENGLAND
REALTOR®

250.308.9213
kaylin@royallepage.ca

KENT SIMPSON
REALTOR®

778.363.8384
kent@toddsimpson.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Compliments of:
REGINA SLATER

Ph: 250.979.8586
reginaslater@shaw.ca

“Helps you achieve your goal
   in Real Estate”

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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lukespillane@royallepage.ca
www.lukespillane.ca

778-215-5525

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Compliments of:
ANTHONY SPROVIERI

Ph: 250.808.1980
anthonysprovieri@royallepage.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Compliments of:
DONNA STEELE

Ph: 250.469.0252

gdsteele@telus.net

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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ReportReportthe real estate

Okanagan Mainline Real Estate Board Stats

NOVEMBER 2018

WHY WAIT FOR SPRING – SELL NOW!



Compliments of:
KATHLEEN STROEDER

Ph: 250.860.1100
kathleenstroeder@royallepage.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Al Suttie

250-862-1365
alsuttie@royallepage.ca

Personal Real Estate Corporation

suttiesellshomes.com

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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250.870.7573
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Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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www.paigethom.com

c: 250 801 1011
paigethompson@royallepage.ca

Paige Thompson

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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250.878.1393

kristen.tranfield@royallepage.ca
www.kristentranfield.ca

KRISTEN TRANF IELD
R E A L T O R ®

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Compliments of:
GEOFF TREADGOLD

Ph: 250.469.3111
gtreadgold@royallepage.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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GRANT TURIK
250.717.7733
gturik1@gmail.com

grantturik.com

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Compliments of:
GARY TURNER

Ph: 250.826.9991
rgaryturner@gmail.com 

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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R E A L T O R ®

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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250.809.0169 (MOBILE)

elden@royallepage.ca
www.eldenulrich.ca

Real Estate is a lifetime conversation

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Real Estate. Straight UP.
250.215.0708

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Compliments of:
BARBARA VAN STEENOVEN

Ph: 250.801.9500
barbv@royallepage.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Europe Canada

Compliments of

250.215.7388

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Compliments of:
DEREK WEATHERHEAD

Ph: 250.864.3325
derekweatherhead@royallepage.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Personal Real Estate Corporation

250-870-8788
jwillmott@royallepage.ca

joannewillmott.com

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Johanna 
Wilson

REALTOR®

250.826.2780
johannawilson@royallepage.ca
www.johannawilsonrealestate.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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778.215.5511
Call me...

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Compliments of:
KEITH WITT

Ph: 250.860.1100
keithwitt@royallepage.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Compliments of:
CHRISTINE WOLTER

Ph: 250.317.1782

Great Service.
Great Results.

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Joan Woods
250.718.0632

joanwoods@royallepage.ca

www.joanwoods.ca  

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Your Edge In Real Estate

MARCWORLEY
REALTOR®

778.363.6272
marcworley@royallepage.ca

www.marcworley.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Compliments of:
Steve Wright

Ph: 250.878.8382

stevewright@royallepage.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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250.215.2455
JohnYetman@RoyalLePage.ca

JohnYetmanKelowna.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Amy Zimmer
250-300-8878

Sold@AmyZimmer.com 
www.AmyZimmer.com

Personal Real Estate Corporation

REPRESENTS THE TOP 3%

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Compliments of:
JOY ZSOMBOR

Ph: 250.215.0240

joy@royallepage.ca
www.soldwithjoy.ca 

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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778.821.1855
johan@royallepage.ca
www.sunnykelowna.ca

GOUWS

JOHAN
OKANAGAN REAL ESTATE

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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COEN MICKEY
(250) 864 5353 (250) 574 5535

VAN WERMESKERKEN VAN WERMESKERKEN

coen@vwhomes.ca mickey@vwhomes.ca

WWW.VWHOMES.CA

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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250.870.0698
daniellekozek.com

daniellekozek@royallepage.ca

DANIELLE KOZEK
REAL ESTATE

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Okanagan Mainline Real Estate Board Stats

NOVEMBER 2018
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Brendan Buttler

250.300.4796
brendanbuttler@royallepage.ca

www.brendanbuttler.ca

REALTOR®

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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DAN BROWN
REAL ESTATE PROFESSIONAL

Cell:  778.215.5671
Email:  danbrown@royallepage.ca
Web: www.danbrownrealty.ca 

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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TODD HENRY
REALTOR®

250.469.1166
toddhenry@royallepage.ca

toddhenry.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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250.859.3432
amber@kronykrealty.ca 

www.KronykRealty.ca 

A M B E R  K R O N Y K
R E A L T O R ®

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Jade McCullough
REALTOR®

250.300.4486
jademccullough@royallepage.ca

www.realestatejade.com

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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250.328.3401
laurieweir@royallepage.ca

www.laurieweir.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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REALTOR®

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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250.870.7455
garnetweston@royallepage.ca

GWKelownaRealEstate.ca

Garnet Weston 

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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BEN THOMPSON
250.308.4964
benthompson@royallepage.ca
OKlifestylehomes.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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250.300.1211
ivonnewojdanski@royallepage.ca

www.okanaganhomesandland.com

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 

ReportReportthe real estate

Okanagan Mainline Real Estate Board Stats

NOVEMBER 2018

WHY WAIT FOR SPRING – SELL NOW!



250.801.6533
kevinu@royallepage.ca

www.kevinurealestate.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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778-363-0839
jayweeks@royallepage.ca
www.jayweekshomes.com

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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778.363.1832
juliegoma@royallepage.ca
www.juliegoma.com

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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778.594.4663 
ASHLEY@ASHLEYJOHNSON.CA

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Tammy Priest
realtor®

Central Okanagan Real Estate Group

Cell: 250.317.0534
tammypriest@royallepage.ca

tammypriest.ca    

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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250-826-6996
kimhancharuk@royallepage.ca

kimhancharuk.com

Kim Hancharuk
R E A L T O R ®

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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VANESSA SHAW
REALTOR®

250.808.3573

vanessashaw@royallepage.ca

vanessashaw.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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250 575 2595
gregd@royallepage.ca
www.gregdrealtor.com

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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SARAH SUCLOY

250.300.4368
sarahsucloy@royallepage.ca

sarahsucloy.com

REAL ESTATE PROFESSIONAL

 SARAH SUCLOY
R E A L  E S T A T E  P R O F E S S I O N A L

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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JACK JONES

250.488.7333
jackjones@royallepage.ca
OKlifestylehomes.ca

REALTOR®

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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250.469.1312
wesfarand@royallepage.ca

www.yourhomeneeds.ca

WES FARAND
REAL ESTATE PROFESSIONAL

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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250.681.0406
sheldonbeagle@royallepage.ca
sheldonbeaglerealtor.com

Sheldon Beagle
Real Estate Professional

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 

ReportReportthe real estate

Okanagan Mainline Real Estate Board Stats

NOVEMBER 2018

WHY WAIT FOR SPRING – SELL NOW!



TY CHRISTENSEN

250.862.7287
tychristensen@royallepage.ca

www.tychristensen.com

REAL ESTATE PROFESSIONAL

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Rebecca Aitken
250.300.6108

rebeccaaitken@royallepage.ca
www.rebeccaaitken.ca
www.theaitkengroup.net

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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J OA N N E
G A L L OWAY

250.300.9774
joannegalloway@royallepage.ca
joannegalloway.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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250.317.7926
mariob@royallepage.ca

mariobargetzi.ca

Mario Bargetzi
REALTOR®

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Jared
Franczak

250-300-8530
w w w. j a re d f r a n c z a k . c a

Personal Real Estate Corporation

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 

ReportReportthe real estate

Okanagan Mainline Real Estate Board Stats

NOVEMBER 2018

WHY WAIT FOR SPRING – SELL NOW!



7 7 8 . 5 8 1 . 0 9 2 4
k e l s e y p i r i e @ r o y a l l e p a g e . c a

Kelsey Pirie
R e a l  E s t a t e  P r o f e s s i o n a l

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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TYLER ZEEMAN
REAL ESTATE PROFESSIONAL

250.317.4599
tylerzeeman@royallepage.ca
www.tylerzeeman.com

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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250.575.4804
chrissereda@royallepage.ca
www.KelownaHomes.com

& ASSOCIATES
C HRI S SEREDA

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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250.215.1468
carlvance@royallepage.ca

www.carlvance.com

CARL VANCE
R E A L  E S TAT E  P RO F E S S I O NA L

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451
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www.welcometokelowna.ca

CHRIS & DUSTIN
R E A L  E S T A T E  T E A M

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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JENNIFER PAR

250.801.9331
jenniferpar@royallepage.ca

www.jenniferpar.ca

REAL ESTATE PROFESSIONAL

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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250.826.1446
marianlinn@royallepage.ca

www.marianlinnhomes.com

MARIAN LINN
REAL ESTATE PROFESSIONAL

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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250.808.4331
tylerpurvis@royallepage.ca

www.BuyWithTy.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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778.288.1538
mchartrand@royallepage.ca
michellechartrandrealty.ca

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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250.469.1155
geoff@geoffhays.ca

www.geoffhays.ca

Personal Real Estate Corporation

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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778.215.5924
janesutera@royallepage.ca

www.janesutera.ca

J A N E  S U T E R A
R E A L  E STAT E  PR O F E S S I O N A L

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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Donna Coates

250.215.1060
donnacoates@royallepage.ca
www.donnacoates.com

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 

ReportReportthe real estate

Okanagan Mainline Real Estate Board Stats

NOVEMBER 2018

WHY WAIT FOR SPRING – SELL NOW!



778.977.1646
alexis1@telus.net

alexiswilliamson.com

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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250.801.7810
604.600.6499
shahidi@royallepage.ca

shahidi.ca

direct

text

email

web 

Winter is coming. This now-famous 
phrase evokes thoughts of hunkering 
down in snowed-in shelters waiting 
for sunnier days. Yet in the real estate 
world, winter brings with it some 
distinct bonuses that could make it 
worth your while to consider listing 
your home now.

Are you serious?
The buyers that you will encounter in 
an admittedly slower winter market 
are serious about their intent. Colder 
weather tends to weed out the “open 
house tourists” who are either just 
curious or barely dipping their toe in the 
market. These are people motivated to 
buy, often because of external reasons. 
For instance, they may have a job offer 
that requires a move or an urgent 
personal situation like a new baby, etc.

Scarcity works in your favour
With less homes available on the 
market, yours becomes a commodity 
worth fighting for. There is less 
competition and increased demand. This 

can be to your benefit, allowing you to 
achieve a better price, especially if your 
home is in move-in condition.

Now is the time
With interest rates projected to continue 
to rise, there is more pressure on the 
real estate market than before. This 
means that there may be more winter 
buyers than usual this season. Not 
only that, but it is an opportune time to 
leverage the current market conditions if 
you are considering moving up yourself.

Winter is warmer
Despite the freeze outside, winter gives 
you a chance to show off your home’s 
stability and security. Warm and cozy 
are targets you can easily achieve 
with proper furnace maintenance and 
insulation. Tailor your indoor décor to 
be inviting in peaceful contrast to the 
stark weather and light up the outside 
with seasonal illumination. This will 
cause buyers to want your home for the 
holidays.

Residential Sales by Price (Year To Date)

Price Range 2018 2017
280,000 to 319,000 13 18
320,000 to 359,000 24 37

360,000 to 399,000 17 52
400,000 to 439,000 40 107
440,000 to 479,000 88 156
480,000 to 519,000 134 187
520,000 to 559,000 134 223
560,000 to 599,000 188 230
600,000 to 699,000 470 496
700,000 to 799,000 332 335
800,000 to 899,000 173 177
900,000 to 999,000 107 95
1 million and over 171 191

Real Estate Stats Last Month
Average house price $667,490 $672,434
Median house price $633,000 $634,000
Average Mobile Home price $152,100 $151,442
Houses listed 334 332

Residential Sales (Year To Date)

Type 2018 2017

Acreage/House 80 115
Townhouse 617 853
Condo 1,198 1,420
Lots 179 414
Mobile Homes 201 226
Residential 1,899 2,327
Residential (Waterfront) 40 37
TOTAL 4214 5392

Active Listings
Res Mobiles Strata Lots

1,114 101 877 451

Four great reasons to take advantage of the winter market 
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WHY WAIT FOR SPRING – SELL NOW!


